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MARKIES






2012 Markie Submission – Revenue Growth 
Has your marketing team cracked the code on explosive revenue growth? Share your formula for success to earn a Markie for this prestigious award. Nominations must demonstrate a specific quarter-over-quarter or year-over-year revenue growth rate driven in large part by marketing campaigns and processes.

· Submission deadline is September 5, 2012 (no exceptions).

· Submit this completed form by going to: http://customers.eloqua.com/Markies  

· Finalists will be announced on October 12, 2012.

· Winners will be announced on November 7, 2012 at the Eloqua Experience Markie Awards dinner.
	Company Name:
	

	Primary Contact Name:
	

	Primary Contact Job Title:
	

	Primary Contact Email:
	

	Primary Contact Phone:
	

	If this document is being submitted by someone else on behalf of the above company, please complete this section:

	Submitter Company:
	

	Submitter Name:
	

	Submitter Job Title:
	

	Submitter Email:
	

	Submitter Phone:
	


If I am a finalist, I give permission for my award category and company name to be listed…

in an Eloqua press release (example):             [type ‘yes’ to indicate approval]
in promotional materials (Markies website, Topliners.com community, Eloqua website):             [type ‘yes’]
[Note: No details from your submission will be shared, only your company name will be used.]

Please summarize this submission in five sentences or less. (If you are a finalist, this information will be used in the Markies Hall of Fame at Eloqua Experience 2012.)

Describe your business: 

Please provide an overview of your quarter over quarter/year over year revenue growth.
Did your revenue growth result from an adjustment in strategy, sales channel, or skills? How was that change managed? 

What investments in people or technology infrastructure were required to reach this revenue growth?

What new processes, if any, were required to reach this revenue growth?

How has marketing contributed to the revenue growth? How are you able to measure that?

How did your achievements impact the relationship between marketing and sales? Alignment? Cooperation? 

What have you learned from this process that you will use to drive further growth?

Any additional comments?
Is there anyone at Eloqua who helped you along the way that you would like to recognize?

OPTIONAL: If you need to submit additional documentation or files, please be sure they include your company name in the file name.
OPTIONAL: Submit a 1-minute video that complements this Markie submission. Sometimes numbers alone don’t tell the story – there are people and details that really bring your success to life. For great storytelling ideas, see Made to Stick by Chip Heath and Dan Heath. (This video will be shared with the judging committee and may also be used during Eloqua Experience or the Markies ceremony.) [more details] 
Include the video URL here:
Markie Award: Revenue Growth 
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